
A Personalized and Individual Approach to Purchasing

Presented By



1. UNDERSTANDING YOUR NEEDS

2. ASK QUESTIONS YOU HAVE

3. GUIDE YOU THROUGH THE PROCESS

4. OUR RESULTS

5. HIRE THE REALTY FIRM 

6. BUILD YOUR SEARCH

The Agenda



• Understanding Wants & Needs  

• Top Priorities

• Time Frame

• Decision Makers

• What You Want From Your Agent

• Interactions With An Agent Thus Far

Getting to Know You



Want:
.
.
.
.
.
.

Don’t Want:
.
.
.
.
.
.

Would Like:
.
.
.
.
.
.

Areas of interest:
.
.
.
.
.
.

Timeframe:

1mo       1-3mo     3-6mo    
6+ mo

Primary Motivator of 
Timeframe:

Comfort Zone:
Price   

$____________
-or- Monthly
$____________

Closing Costs:
Yes/No

Down Payment 
Assistance:

Yes/No

Name(s) on Search:
Phone Number(s):
Email(s):  

Wants & Needs



School Districts



**STATISTICS PROVIDED BY NATIONAL ASSOCIATION OF REALTORS® 2011

Working with The Realty Firm



Costs

Earnest Money Varies

Home Inspection $250 - $400

Termite Inspection  $60

Radon Inspection            $100-150

Appraisal * $300- $450

Insurance* Varies

Brokerage Fee*                $195

Conservative Total: $1500   

* Can Be Paid at Closing

Discuss Financing Options

Get Pre Approved

Select & View Properties

Write & Present Offer

Negotiate Offer

Contract Accepted

Termite & Home Inspections Homeowners InsuranceInspection Period

Request to Remedy Negotiate

Appraisal & Mortgage 
Approval

Final Walkthrough

Closing & Possession

Collect Earnest Money

The Buying Process



Total 
Costs

Down Payment
0%-25%

“Closing Costs”
Approx:

$2,500-$4,000 Misc Fees:
Approx:

$1,000-$2,000

Tips:
Down Payment: Depends on Loan Type & Credit Profile
Closing Costs: Lender Estimates May Be Much Higher.

Included are Lender Fees, Title Fees, Recording Fees, etc
Misc Fees: Include Earnest Money, Inspections, 

Appraisal, Brokerage Fee

Costs of Purchasing



Type of Loan Conventional FHA

Upfront Mortgage 
Insurance

Monthly Mortgage 
Insurance

Seller Paid Closing 
Costs

Family Gifts

Minimum Credit 
Score

Debt:Income Ratio

Conventional vs FHA



700+ 
Credit

Conventional vs FHA



660 Credit

Conventional vs FHA



Type of 
Property

Benefit Drawback

Normal Resale Flexible Contract 
Terms

Emotional Sellers, 
Possession

Short Sale

Foreclosure

HUD

Estate

Auction

Price Three Parties, Time 
Frame to close

Price, Financing Negotiation, Popularity, 
Condition & Appraisal

Price, Financing Tedious, Popular, 
Condition & Appraisal

Price Court Approval or 
Estate Sign Off

Small Buyer Pool Buyer Premium, 
Contract Terms,

Condition

For Sale By Owner 
(FSBO)

Flexible Contract 
Terms

Emotional Sellers, 
Motivations

Types of Properties



Select & View Properties



Location Amenities

Style Price Point

Search Compromises



Best 
Value

Don’t Worry 
About List Price

More Than Just 
Price

Pay Attention 
to the Market

Tips:
Avoid Multiple Offers.

Pay Attention to Days on Market.
See How Many Business Cards Are on the Table.

Offer Strategies



Usually $500-$1,000

Can be Used Towards Down 
Payment

Protected By Contingencies

Earnest money: A deposit on the house you want to 
buy. 
It’s used to show sellers that you are earnest, or very 
serious, about buying their home.

Earnest Money



Home 
Inspection

Termite 
Inspection

Radon 
Inspection

Mold
Septic
Roof

Chimney

Inspections



• Completed by the Lender
• Goal: At or Above List Price

Sale Price $150,000  Appraised Value $150,000

• Condition Matters
• Varies By Type of Financing

Appraisal



Walk Through & Closing

Walk Through: To take place within 48 hours prior to 
closing. 

Goals:
1. To verify the property is in the same condition as 
the time of  inspection. (minus repairs)
2. Verify the completion of any items fixed on the 
Request to Remedy (if applicable)

Note: Neither you or I are home inspectors. It may 
be a great idea to select a home inspector  who does  
re-inspections. 



Association 
of Realtors

Top 1%
Nationwide

#1 Local*

#1 – Zillow*

#1 Local*
#17 National*

*Based on Client Reviews

Realtor.com

Zillow

Foreclosure 
Experts

Our Rankings



2 Years Average 
Agent

# of 
Transactions 23

Sales Volume

Certified 
Negotiation 
Specialists?

Staff on Call To 
Always Show 
Property?

$4 mil

NO

NO

423

YES

YES

The Realty Firm

$101 mil

Our agents have universal knowledge of the market, with expertise ranging from tax abated 

downtown lofts to large acreage estate parcels. 

Our Results



1) Answer Your Questions & Set Expectations  
for Follow Up

2) Decide if The Realty Firm is right for you

3) Construct Personalized Search & Share 
Lender Info (if requested)

Moving Forward

4) Generate Time Frame to Select & View 
Properties



Lets Get Started!



School Information


